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The Fair Market Value
leasing Advantage
Highlights
Lower your costs by up to 12 percent1
over cash purchase

●● ● ●

●● ● ●

●● ● ●

Minimize upfront cash outlays and choose
from flexible payment terms
Add capacity and functionality during the
lease as you grow

As new technologies—such as cloud, analytics, and mobile—grow more
essential to meeting core business needs, the IT decisions you make
matter more than ever before. Integrating servers, storage systems, and
software into a more efficient and resilient IT infrastructure creates
opportunities to accelerate growth, respond quickly to new demands,
and reduce your financial risk and lower costs.

The Fair Market Leasing advantage
FMV leasing can help you meet today’s IT challenges by providing:
●● ●

●● ●

●● ●

●● ●

●● ●

Lowers cost of IT use compared to purchase
Reduced costs throughout the IT lifecycle
Increased IT flexibility via end of lease options
Improved cash flow with predictable monthly payments
Additional capacity with minimal change in monthly payments

Compared to purchase, leasing can help:
●● ●

●● ●

Reduce technological obsolescence risk; lessor assumes the risk
Avoid disposal risk; just return the equipment; we manage disposal in
accordance with applicable local environmental laws and regulations

What is a Fair Market Value (FMV) Lease?
With an FMV lease, you pay only for the use of the equipment during
the lease term. Your lease payments take into account residual value: the
estimated value of the equipment at the end of the lease. This means that
your lease payments are based on the value of the equipment that you
will actually use, therefore resulting in a lower payment versus a loan or
outright purchase.

During the lease term you can often grow the capacity of your system
and even refresh technology to keep up with new demand. At the end of
the lease decide whether to return the system, buy it, or continue your
lease with further growth and refresh opportunities in the future.

Quantifiable Savings
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In fact, FMV leasing can result in Present Value (PV) savings of up to
12 percent1 over outright purchase.
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With continued pressure on IT budgets, leasing can also help you lower
ongoing operational costs as well. According to Robert Frances Group,
“a well structured leasing program could save an enterprise 15 percent or
more over five years”. They found that “58 percent of the TCO difference in (lease versus purchase) is related to ongoing charges”, such as
software licenses, maintenance, and power and cooling.2
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Why IBM?
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of IBM trademarks is available on the web at “Copyright and
trademark information” at ibm.com/legal/copytrade.shtml

IBM Global Financing offers you flexibility and purchasing power to
help you keep your competitive edge without breaking the budget.
We also provide:
●● ●

●● ●

●● ●

●● ●

●● ●

THE INFORMATION IN THIS DOCUMENT IS
PROVIDED “AS IS” WITHOUT ANY WARRANTY,
EXPRESS OR IMPLIED, INCLUDING WITHOUT
ANY WARRANTIES OF MERCHANTABILITY,
FITNESS FOR A PARTICULAR PURPOSE
AND ANY WARRANTY OR CONDITION OF
NON-INFRINGEMENT. IBM products are warranted
according to the terms and conditions of the agreements
under which they are provided.

Global financing and asset recovery reach
Offerings and capabilities across the IT lifecycle
Competitive rates, easy to understand terms and conditions
Flexible end-of-lease options
Expertise and market knowledge enabling us to offer very
competitive rates

IBM Global Financing offerings are provided through
IBM subsidiaries and divisions worldwide to qualified
commercial and government clients. Rates and availability are
based on a client’s credit rating, financing terms, offering type,
equipment and product type and options, and may vary by
country. Non-hardware items must be one-time, non-recurring
charges and are financed by means of loans. Other restrictions
may apply. Rates and offerings are subject to change, extension
or withdrawal without notice and may not be available in all
countries. IBM and IBM Global Financing do not, nor intend
to, offer or provide accounting, tax or legal advice to clients.
Clients should consult with their own financial, tax and legal
advisors. Any tax or accounting treatment decisions made by or
on behalf of the client are the sole responsibility of the client.

For more information
To learn more about FMV Leasing from IBM Global Financing,
visit ibm.com/financing/us/fair_market_value.html or contact us at
ibm.com/financing/us-en/connect-with-us/contact
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Represents Net Present Value savings over 36 month period
for an IBM hardware Fair Market Value lease from
IBM Global Financing with rates based on a client’s credit
rating of investment grade and including an assumed value
for the client’s cost of capital of the US prime rate.

2

The advantages of IBM Power systems In-Place Upgrades,
Robert Frances Group. 2011.
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