
Benefits

Fixed pricing protects you 
from increased costs

ESA Growth Funds provide 
marketing support to launch 
and market your solution 

Visibility of your solution to 
IBM partners, sellers and on 
marketplaces 

Technical resources help shorten 
your development time  

Accredited training curriculum 
so your team can skill up

Embedded 
Solution 
Agreement 
(ESA)
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What is it?
The ESA is for tech partners who inte-
grate their Intellectual Property (IP) with 
IBM technology to create a commercially 
available solution. The solution is branded 
by you, the tech partner, who owns the 
relationship with the end client.

IBM provides technical support to the 
tech partner, as well as flexible pricing 
terms for the IBM portion of the solution 
under the ESA.

Why sign an ESA with IBM?

Provide more 
client value and 
grow revenue by 
combining your 
value add/IP with 
IBM technologies

Establish a 
predictable cost 
model—no price 
increases during 
commitment 
period

Build your 
solution on IBM 
Cloud utilizing 
IBM Technology

Scale and mone-
tize your solution 
more quickly with 
GTM support 
from IBM

Apply for an ESA    →

https://www.ibm.com/partnerworld/public/embedded-solution-agreement

